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The Fédfration des producteurs
de porcs du Qu (FPPO)
unveiled an ambitious new
action plan this month, in an
attempt to provide some stabili-
ty to the provinee's imperilled
pork industry.

“A series of events bevond our
control has sent the pork sector
inlp the worst crisis in its histo
" said FPPQ President Jean-
Guy Vincent. "Although this cri-
sis is temporary, it has affected
one of the most profilable and

plan on the economy. society
and the environment, and mar-
keting in the near future. The
federation represents the 3,500
pork producers found in the
province of Cuebec.

“It's & tough situation, that's
for sure,” said Leonard Adams,
a pork producer who finishes
around 400 plgs a year on his
farm in Poltimore, Cuebec, I
don’t look at the prices every
day, but I know that 1 haven't
seen prices ke these in vears.”

The action plan proposes a
new kot be

competitive agribusinesses in
Quebec.”

In a publication entitled, “The
Will to Last: Action plan to
improve the competitiveness of
Quebec’s pork sector,” the FPPQ

put in place—one that would
guarantee abattoirs a steady
supply and sccure prices for
producers.  An  agreement
between pork producers and
Quebec's elght largest slaughter-

R

e provimce's

houses will also reorganize pro-
duction by carmarking animals
For specific ol faclites. This
would result in better quality
and reduced production costs
for handling and tramsport of
the nearly eight million hogs
processed  each year in the
province.

“This new marketing agree-
ment will completely change
our ransactions with buyers,”
it} affirms gur

Interestingly, the FPPOQ's new
marketing agreemenl suggests
that the financlal situation of
Quebec’s pork industry could be
improved if producers were
paid in US funds. According to
fgures provided by the federa-
tion, such a change would have
brought about a $50-million

| The QFA’s annual general meeting is

just days away

Turn to page 12 for details...
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increase in revenue in 2008,

The province's pork industry
also wants to Improve its envi-
ronmental image. Over the past
decade, Quebec’s hog farms
have been vilified for their per-
ceived impact on the emviron-
ment and odours related Lo pro-
ductivn. The FPPQ is currently
working an a set of environmen-
tal guidilines Lo ereate an envi-
ronmental certification program
for pork pperations. Details of
the new environmental protocal
should be announced in 2000,
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I like pigs. Drogs look wp to
ns, Cats look down on ns. Mgs
treal ws as equals,

—Winston Cloerchill




Farting cows—or tofu?

Chris Judd
QFA President

Animal agriculture has been slapped around quiibe: lately. Most of the slapping has
been done by people who mostly eat grain-baseshsatSome of it has been done by so-
called environmentalists, who point to our belchamgl farting ruminant friends who—
like humans—occasionally pass gas. (From theirtfoortheir back, depending on where
the pressure is the highest.)

To be fair, much of what these folks say is trues,Ycows do eat some grain. So do pigs
and fowl. Arguably, some of that grain could moffeceently be used to feed humans.
And yes, ruminants do pass gas, some of which teane and harmful to our
atmosphere.

Yet, what is missing in most of these statemen#shi of science and some good old
common sense.

1. Ruminants have four stomachs and can consumeaavert roughages (grass) as a
large portion of their diet into milk, meat, hawgde, gelatin, and many more by-products
used by man. Humans, like many other one-stomaahigdals, cannot digest grass.

2. A large portion of our earth is not suited taigrproduction because of hilly terrain,
small odd shaped fields, rocky conditions, or cten&rass, however, grows great in
these conditions but must be harvested by anirhatscan be put out on pasture.

3. Rotation, a science known to farmers for ceafyribrings costs of growing grain way
down, thereby helping to keep grain prices affoltelé more of the world’s population.

Only a year ago, a Cornell professor told a grdufaroners that a crop of grain corn
planted into a field that last year was hay or yasthat had been ploughed down, needed
no commercial fertilizer to produce an excellemgi Moreover, if any commercial
fertilizer was added, it would return no profit owke additional cost.

However, if corn or another grain crop is plantei ia field year after year, the farmer
must use fertilizing practices that rely much moneheavy applications of commercial
fertilizer—and still lose organic matter in theails year after year! Louis Broomfield,
who was a pioneer in bringing non-productive laadkoto profitable state, once called
grass “the great healer” of a “run-out soil.”

4. Manure is commonly known as “organic fertilizdt's been around for thousands of
years, comes only from animals, and if applied whexeded, greatly reduces the need
for commercial, “chemical” fertilizers.



Manure also provides bacteria, miner elements,mocgaatter, and other properties
which are either not available—or can only be hsd &ery expensive additive—in
commercial fertilizers.

5. Scientists have lately been spending a lotnoé tand effort successfully developing
additives for rations for ruminants to reduce ameiate methane emits ions.
Nutritionists have already reduced gas emit ionsnfnals by correctly balancing animal
diets so they can be the healthiest, most prodegimssible. (Yearly milk production has
increased from 3,000 litres to 9,000 litres per aownly a few decades.)

Farmers and nutritionists can balance the diehaframal much more easily and
precisely than a dietician can for a human. Manyéi foods are a mix of a huge variety
of ingredients, which may be a mix of even moreaadgnts, many of which do not
include amounts or analysis.

Ultimately, whether you prefer to chow down on &dne steak or a tofu burger, you can
and will always be able to eat what you like. Likest things, it's simply a question of
common sense and moderation. Just as our foresdthew, a balance in agriculture and
a balance in your diet should always be the nornd #hat means understanding our
methane-producing ruminant friends—and a lot léggpeng around of animal
agriculture.

Quebec pork producers take charge

Andrew McClelland
Advocate staff Reporter

TheFédération des producteurs de porcs du Québ&® Q) unveiled an ambitious new
action plan this month, in an attempt to providmecstability to the province’s
imperilled pork industry.

“A series of events beyond our control has senptir& sector into the worst crisis in its
history,” said FPPQ President Jean-Guy Vincentti@ligh this crisis is temporary, it
has affected one of the most profitable and coripetagribusinesses in Quebec.”

In a publication entitled, “The Will to Last: Actigplan to improve the competitiveness

of Quebec’s pork sector,” the FPPQ states thaillifecus its new plan on the economy,
society and the environment, and marketing in & future. The federation represents
the 3,900 pork producers found in the province oélec.

“It's a tough situation, that’s for sure,” said lteovd Adams, a pork producer who
finishes around 400 pigs a year on his farm inifolte, Quebec. “I don’t look at the
prices everyday, but | know that | haven’t seecgsilike these in years.”



The action plan proposes a new marketing agreebgeput in place—one that would
guarantee abattoirs a steady supply and secursgoc producers. An agreement
between pork producers and Quebec’s eight lard¢gasgisterhouses will also reorganize
production by earmarking animals for specific loieilities. This would result in better
quality and reduced production costs for handling sansport of the nearly eight
million hogs processed each year in the province.

“This new marketing agreement will completely chamgir transactions with buyers,”
Vincent says. “(It) affirms our will to change.”

Interestingly, the FPPQ’s new marketing agreemeggssts that the financial situation

of Quebec’s pork industry could be improved if proers were paid in US funds.
According to figures provided by the federationgtsa change would have brought about
a $50-million increase in revenue in 2008.

The province’s pork industry also wants to impragesnvironmental image. Over the
past decade, Quebec’s hog farms have been vifiiettheir perceived impact on the
environment and odours related to production. TRB® is currently working on a set of
environmental guidelines to create an environmeggslfication program for pork
operations. Details of the new environmental protsbould be announced in 2010.

Loans come through

Meanwhile, Agriculture and Agri-food Canada hasdaied through on its promise to
deliver $92 million to restructure Canada’s por#ustry.

As of October 5, financial institutions across Gi#maave been ready to administer $75-
million worth of government-backed loans desigreti¢lp producers remain profitable
during a difficult period. Federal Minister of Agtilture Gerry Ritz says the loans are
part of a plan to help curb the over-supply of @@adian pork industry.

“We know the Canadian pork industry can be proféand that's why we're offering
government-backed loans to help them weather threrdueconomic storm,” said Ritz.
“But we also know the industry needs to restructauré we're working with the Canadian
Pork Council to deliver funding for those who néedransition to another sector.”

Agriculture Canada announced the establishmemt@fiew programs. The Hog
Industry Loan Loss Reserve Program (HILLRP) willgheroducers that want to continue
in hog production to address their liquidity issugeg farmers interested in applying for
a loan under the HILLRP can do so through theiklbarcredit union. For more details
on the Hog Industry Loan Loss Reserve Program, payucers are directed to visit
www.agr.gc.ca/HILLRP or talk to their financial titsition.



Doubts

“It seems to me that they’re looking out for thg guys,” says Adams. “And it’s the big
guys that are causing a lot of the problems iniridastry. I'm doing all right through my
pigs, but that's mostly because I've started sglihfarmers’ markets. There, | can make
about twice as must per animal as | would the usagl”

For pork producers who have no alternative butdp production for a set period of time
and make a transition to another type of farmihgré is the Hog Farm Transition
Program (HFTP). Under HFTP, producers must tendisr for the amount of money they
need to make such a transition and cease pork gtiiodifor at least three years.
Producers who were in operation on April 1, 2008 e eligible, including those who
depopulated their barns between April 1 and now.

The Canadian Pork Council (CPC) welcomed the drafthe new loan programs,
stating that “[w]hile hog producers are used todpeical highs and lows of production,
the industry has been dealing with exceptionalucitstances for the past three years.”

But for pork producers like Leonard Adams, the lodlAgriculture Canada’s new
programs isn't all that appetizing.

“I'm not even going to bother with either of theafts,” says Adams. “And | know that
for most small-time producers like me, if they'r@ig to sign a paper saying they’ll stop
production for three years, most of them will negerback to it.”

Pork producers interested in applying for HFTPiavéed to visit the CPC’s website at
www.cpc-ccp.cormand follow the links to the Hog Farm Transitiorogram.

Why Is pasture so undervalued?

Hubert McClelland
Special to the Advocate

Few would argue that the most natural of all foraigefresh pasture herbage. Yet over
the past 30 years, much of our ruminant livestackipction in Quebec has moved away
from the use of pasture. However, in the publicdrohthese days, “natural” really is the
way to go. I've always found it ironic that on tfient of our Natrel milk cartons, we
show cows on pasture, the reality is that 95 pet oEthe cows producing that milk do
not have access to pasture at all during theiatext. Do dairy producers believe in
truth in advertising? | always thought that farmprefer a “No B. S.” rule in
everything—advertising included.

The underlying question is: Have our livestock isttieés been lured away from pasture?
Let’s look at what the experts say about forage.



Nutritionists tell us that the more we process dess the more we decrease their feed
value. They say that from fresh herbage, like gddzduegrass or cereal grains, we can
expect to get a 2 Ib. daily gain—provided you heneeright mineral mix. As soon as we
start to cut and ensile this same whole plant ®ragr potential daily gain drops to
about 1.5 Ibs per day without supplementation grdins—that’'s a 25 per cent
reduction.

But in doing the harvesting into hay or silage,als suffer further energy loss when we
harvest mechanically and store it. Looking at itagper-tonne basis, we lose about 12 to
25 per cent, depending on how good the ensilingge®is. Of course, if consumed by
the herd in the pasture, the most soluble pati@tarbohydrates in pasture forages is
consumed by the bovine. When we conserve foragéaae, the bacteria that produce
the lactic acid to protect our forage must conssorae of those soluble sugars and
carbohydrates to produce the lactic acid. But tieg expend some of them in the form
of heat and carbon dioxide to the atmosphere. fidds and carbon dioxide all energy
loss compared to the original fresh forage. Acawgdo research, there is a 40 per cent
loss from the original ton of fresh pasture foragengested by the herbivore.

Now, in the case of making our fresh forage inty, hasses can be greater. There are no
bacteria at work in haymaking but the soluble chylooates are lost to respiration during
the drying and curing of the hay in the field as thhole plant continues to breathe after
it is cut. So the sugars and starches are useadaysing as long as the haymaking
process proceeds properly in good weather. Thetameiand sugars are used up so that
bacteria and moulds cannot grow and spoil the Tlagrefore, what we are left with is a
more fibrous hay, one which is less digestible tbanoriginal fresh grass. In this case,
we have hay that, with some supplement of graidsnaimeral, will give 3/4 Ibs per day

of gain.

Ultimately, in conserving forage as hay and silageare forced to give up a large
portion of any particular forage’s original valuearder to make it into a form for long
term storage. That part we accept as necessatlyddive- to seven-month month
stabling season we need for our ruminant livestodkstry. However many dairy, beef,
and sheep operations have been lured away froeffilkeency of using fresh forage
without all its losses and the added cost of themmery and storage facilities needed to
store hay and silages.

When you look at the cost of producing various memnt feedstuffs, | am drawn to the
advice of a Brad Cowan, a Missouri grass-basedyzerdwho says his cost for his herd’s
feedstuffs presently are (per pound of dry mattege cents for pasture; six cents for
corn silage; nine cents for alfalfa; and 12 ceatggfains at 10 per cent protein (corn).
Those costs are all similar in proportion to thensdeeds costs in Canada.

Is it not time to re-evaluate our use of pastureAe of my grazing acquaintances says,
he wants the cows to work for him as many monthtefyear as possible—and not have
him working for the cows.



Understanding the published calf prices

Eve Martin, agronome
Feeder-calf Marketing and Development Officer
FPBQ

The feeder-calf marketing agency works with a wefiable and comprehensive
database. For each calf sold at auction, numentsistainformation are transferred
electronically to thé-édération des producteurs de bovins du QuébeBQ), including:

Date and location of the sale

Calf’'s tag number

Weight

Sex

Category

With or without horns

Price

Name of buyer

Name of seller

Based on this information, the FPBQ publishesstias that become the reference prices
for feeder calves on the Quebec market.

Through the use of these published statisticsagf@mcy strives to enable producers to
compare the Quebec sale prices with those of ogherence markets, particularly those
of other Canadian provinces. This allows them t@l@ate the competitiveness of the
Quebec market compared to the rest of the coudtswever, in order to do this, we must
necessarily use the same statistical calculaticihaode

In defining sale prices, all other Canadian stakad#rs use the “85 per cent of calves
sold” price rule—in other words, the minimum andxn@um prices are determined by
finding the smallest possible price difference tpatups 85 per cent of the animals sold.

For example, for the sale held on June 5, for #iegory “castrated male calves between
700 and 800 Ibs”, 163 calves were sold. Of this beim141 (85 per cent of the animals
sold) were retained to determine the price range.rice range for this group varied
between $1.05/Ib and $1.20/Ib, or a difference®i$/Ib. Any other combination of
minimum and maximum prices retained for this grogpivould give a differential



superior to $0.15/Ib. The accompanying graph ofestibws this concept. However, it
should also be noted that some calves sold forthess$1/lb (the minimum price was
$0.65/Ib) and also for $1.22/Ib.

If you have any questions regarding market priceeng other concerns, please do not
hesitate to contact your marketing agency.

Organizing livestock transportation

Louis Blouin

Marketing and Development Officer
Eric Drouin

Project Officer — Transportation
FPBQ

Over the past several years, marketing cull catikea major concern for producers. In
fact, along with thé-édération des producteurs de bovins du QuébeBQ), many beef
producers have been involved in numerous imporsanes, such as a partnership with
Réseau Encans QuéEb@REQ), the BSE crisis and the acquisition of tleeihoff-Colbex
slaughterhouse. Now, another major issue is beickjéd—the problem of transportation
for cull cattle and dairy calves.

In becoming owners of Levinoff-Colbex and partnerthe REQ, producers now have
several links in the cull-cattle marketing chairiredir disposal. But in order to join these
links together, transportation is one, and pertiagsnost important, element that still
needs to be to be organized. Many producers haegssd the necessity of ensuring an
efficient and well-structured transportation seevim order to guarantee the distribution
and sale, as well as the quality of their prodatthe lowest cost.

A CDAQ project

Thanks to financial support from ti@onseil pour le dévéloppement de I’Agriculture de
QuébeqCDAQ), the FPBQ has hired a resource-person ti wo an eventual system
for transporting cull cattle and dairy calves ineDac.

As a first step, regional and provincial reportl e prepared in order to obtain a
comprehensive picture of the transportation issuetill cattle and dairy calves. This
exercise will subsequently lead to an analysihefdituation on a regional basis in order
to establish a transportation plan adapted to éeels of producers and to efficiently
serve the single-channel marketing system. Thectiageof a structured transportation
system is to improve the coverage of the transportaervices available to producers, to
reduce the number of steps in the process anatease the quality of the product. In
addition, it will aim at reducing the transportatiocost differences between regions and



across the entire province. The project was igtlah January 2009 and will continue
until June 2010.

Regional organizations

Several regions have already succeeded in orggnizentransportation of their cull
cattle and dairy calves. For example, producetkanrAbitibi-Témiscamingue and Lac-
Saint-Jean regions have a system for collectingiia@amdporting their cull cattle and dairy
calves, whereby they benefit from lower transpastatosts and a more stable
accessibility to the service.

Other regions, such as Saint-Jean-Valleyfield anth@uais-Laurentides, are following
their example and have initiated projects of tib@n. These organizational projects
include agreements between livestock carriers anth@rship arrangements with the
REQ. The projects were made possible because prrxidecided to work together to
analyze their situation and to define their ne€@islectively, producers are now able to
take their rightful place as equal partners ambegvarious stakeholders in the cull cattle
and dairy calf value chain.

Since January 5 of this year, producers have blémmeal to deliver their cull cattle
directly to the Levinoff-Colbex slaughterhouse @ir&-Cyrille de Wendover.
Improvements have been made to the abattoir’'sestatdrder to permit the reception of
direct deliveries.

Also, Levinoff-Colbex is currently offering finaradi support for transporting cull cattle
delivered directly to its plant. The transportatamst savings realized by Levinoff-
Colbex are re-distributed to producers in the fofraredits, which currently amount to
two cents per pound, carcass weight.

Producers who deliver to the slaughterhouse canbedsefit from reduced transit times,
less livestock handling and shrinkage, as weleas tisk of injury to their cull cattle.
This, in turn, has a positive effect on the finataass weight to be sold, thus increasing
the amount received by the producer.

Choices and concerns for the future

In view of the study underway and subsidized byG@BAQ regarding livestock
transportation—along with the regional organizagigorojects stemming from it—
producers will now have to make some importantsiens. What services should be
offered? What transportation structure should bergpriority? Numerous questions will
have to be debated by producers in order to chibesgansportation system for cull
cattle and dairy calves that is best suited ta theeds. These discussions will take place
in the fall of 2009 and winter Of 2010.



Feeding the beef her

Guy Lapointe, agronome
MAPAQ — Outaouais sector

The fall of 2009 has been a beautiful season, suierb weather to do farm work. (
the other hand, making hay dur the past summerwell, that's another story. In fac
two consecutive summers when making dry hay has aeeal challenge. However, li
it or not, once the crop is in the barn, we must morn to the preparations for the ct
season ahead.

The grasseavailable in pastures are normally of excellentligpaompared to harveste
forages. Therefore, you should ensure that youmaisi eat all the grass they can
from your pastures and from the regrowth of youwy helds. Animals with access to
goodpasture before winter will gain weight, thus enaflthem to be better preparec
face the cold season.

Before winter arrives, you should take inventorythed volume of hay available, but al:
do not forget to take forage samples to determismienuritional value. The nutritione
needs of livestock will vary greatly depending dreit stage of production. If w
compare the protein and energy requirements aftatiag cow compared to a dry cow
her midgestation period, the energy requirement: 1.6 times higher and the prote
requirements are 1.7 times higher (see Figurenlpaddition, during cold periods, tl
energy requirements of cows with lean body conditwill be even higher. If th
livestock feeding plan is not well thought outjs possible that you will not attain tt
herd’s full potential. Last year, one producer [B8tper cent of his co—that’s right, 5C
cows died because of insufficient energy in theader It was a real catastrophe for -
farmer and you certainly would t want to be in the same situation.

Figure 1: Nutritional requirements relative to eatdge of productic
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With a very poor quality forage, the rate of digastwill be slower and the consumption
much less. In extreme cases, you could have anidyaig) on a ration of poor quality
hay, even though they are allowed continuous acdédss only way to really know the
guality of your forage is to take a sample and hawanalysed. A forage analysis costs
about $35, while the value of the forage requimadaf herd of 100 cows is over $30,000
(350-400 tons). Therefore, the cost is minimal whempared to the consequences that
an inadequate feed could bring.

Once the analysis is done, you can consult an agrenwho will help you plan the feed

rations and choose the forages based on theirtguatid the animal requirements,

according to their production stage. If a cow staine winter in good body condition, it

will need less energy than a lean cow, especiallyary cold weather. Body condition

scores range from 1 (very thin) to 5 (very fat).

Cows should begin the cold season with a body ¢immdof between 3 and 4 in order to
perform well. It is by using fall pastures that yoan most easily fatten up your cows. To
increase the body condition of an average cow fro 4, it must gain about 175

pounds. During the winter, if she loses this weighe will have burned the equivalent of
250 kilos of barley from her body’s reserves. Thane this is a natural and inexpensive
way to store energy.

If you do not have your forage analysed and if golity is poorer than normal, the
performance of your animals may not be up to yoxpeetations. The biological
priorities of a cow are as follows, in this order:

Maintenance (the animal’s vital functions)
Growth

Milk production

Reproduction

PwpNPE

In other words, if the feed ration is deficient,pesially in energy, the animal’s
reproductive function will suffer first, followedyba reduction in milk production, then a
slower growth rate and finally, a lack of energy fieaintenance, which could lead to the
death of the animal.

By working in collaboration with your advisor, he she can help you plan your herd’s
feeding requirements, which will lead to betterfpenance. However, the economic
impacts must also be considered. Usually, a grapplement is not economically
justified, but if your cows are too thin and/or ydarages of poor quality, the addition of
grain may be required.

In 2010, with the modifications made to the incostabilization program (ASRA), 66
per cent of the payment will be calculated basedhenweight of calves sold (minimum
weight of 525 Ib) and 33 per cent on the cows. Thisula will encourage productivity,



but in order to obtain good results, your feedoratmust be balanced. Do not wait until
your situation is critical before consulting witlowyr Agriconseil network or feed mill
advisor. Do it now—nbetter safe than sorry!

If pastures became a passion!

Vincent McConnell, agronome
MAPAQ, Outaouais sector

| recently had a conversation with a passionaté fr@elucer that has been applying intensive
grazing techniques for the past 30 years. We miytagteed that pasture productivity varies
between 35 Ibs of red meat produced per acre abdbS0f red meat per acre, both of which he has
witnessed on his own operation. Also we observatildbme people pasture from June to August,
and others pasture from April to November. What esathese large differences?

The biggest problem that causes this lower prodiigis over grazing and under stocking! Think
about it! If our solar powered forage harvesteggt(e and other ruminants) are allowed to harvest
the pasture evenly and then removing them in didrthe pasture has an immediate 15- to 60-day
rest period, the productivity will skyrocket.

Rotational or strip grazing, electric fencing, @dte fencing, effective cattle watering systemglim
frost seeding, fertility management, irrigation #re tools to increased productivity (start by the
ones that will give the largest gains). All thesputs have a relatively low per acre cost. Conttary
inputs that will increase with the cost of olil.

Companies that build trucks and machinery have donexcellent job of making us all passionate
about our toys. No problem if you can afford it'd recent book by Jeff Rubinwhy your world is
about to get a whole lot smaller: Oil and the erigjlobalization—ene of the main messages is that
after the present recession among other reasocei®e of the excessive demand from 2.5 billion
people from China and India, if no alternative ggyesource is discovered the price of oil will
increase tremendously. Businesses that dependeap chil to be profitable could be in for a rough
ride. And a lot of people may start looking fordbéood.

My recent secondment in Alberta made me awareeofatt that we are extremely fortunate to have
a million consumers at our doorstep in the Outaustquiring two per cent of these consumers
could improve the bottom line of our farming operas. Marketing direct to consumers is a big job,
but can we afford to continue to try to competatmcommodity market (size of our farms and cost
of production)?

Pastures are a key resource in our region. Thewaeltesuited for a lot of our land in the Outaoauis
Following the lead of some of our producers thatehmade their pastures extremely productive and
resilient to the future cost of oil. These prodsdeave developed quality grass fed and natural loca
meats to sell at an equitable price to health dons@and educated consumers.



Intensive pasture management, marketing of quiadsl products, low input and capitalization
farming, and accessible to youth makes me pas&@imut pastures. Wish | had a multi-million
dollar marketing campaign to make you passionabeitabtoo.

WTO: The time has come to call for coherence

Christian Lacasse
UPA President

“We blew it! We were wrong to believe that food wik& some other product in
international trade!”

These were, in fact, the words spoken by Bill @mtformer president of the United
States, almost one year ago during a speech givere tUnited Nations. Admitting that
he himself had been mistaken at the time, the geasicalled on the world’s major
institutions (the World Bank, the International Mary Fund, governments, etc.) to
make the same admission: that the world had mawistake in advocating the
liberalization of agricultural trade in the samermar as any other commercial product.

Indeed, how is it possible not to admit that it baen a failure, when we only have to
look at the magnitude of the problem that was rieekduring the food crisis last year?
Almost a billion people in the world are starviagcording to FAO statistics. Moreover,
it so happens that 70 per cent of these are peaaadtagricultural workers. The prices
they receive for their food products are insufintieo feed their families and they are
unable to compete with the artificially low pricesproducts flooding their market from
other countries.

This is what happens when countries lose theitipali“clout” and their ability to protect
their agriculture from the subsidies and low-pipcactices of other countries, thus
relinquishing their food sovereignty. This is aWwe#oll that entire nations have to pay
under dyed-in-the-wool international trade rules.

Oliver De Schutter, a special United Nations Rafgoron the Right to Food and an
expert regarding human rights, made the same ddts@mlast fall in Montreal and called
for vigilance, since we must not count on worldlgdo be respectful of the Right to
Food. According to him, governments will even emiéo trade agreements that do not
respect the charters, conventions and internatioeaties that they have already signed!

Even the WTO, when it is examined closely, is radtarent with regard to its own
memorandum of commitments, which “should be madmiequitable way among all
Members, having regard to non-trade concerns, dmafpufood security” (my
underlining), as written in the preamble of the fAgment on Agriculture,” which forms
the basis for the current negotiations!



Indeed, there is too much incoherence to contiaugatel down this road. It is for this
reason that the UPA has decided to dig deepethietovhole question of incompatibility
between international trade agreements (includieg¥TO agreements) and the Right to
Food, by mandating a team of expert lawyers, speicig in trade laws and human

rights, to complete an analysis.

We have also started a representation campaignirtiérmational ‘Right to Food’
Campaign—for which we laid the cornerstones thiskva Geneva during a WTO
public forum, with the objective of rallying numer®agricultural, consumer,
environmental and human-rights organizations woidévaround this crucial issue. This
political and legal mobilization will lead to a DOearation and a Call for Coherence,
which we will make public at the next WTO Minist@rimeeting, to be held at the end of
November.

It is clear to us that the peasants and farmetiseoéntire world must, along with their
fellow citizens of the civil society, form a comméont concerning this fundamental
issue. It is evident that liberalization and detagjan without limits, as well as
uncontrolled speculation are the cause of the enandinancial and food crises that
have wrecked havoc on the world.

We must do everything possible so that the “arssafrthe soil’—the farmers and
agricultural workers—may nourish their populatiobg providing them with proper
working conditions and decent wages for their potidm; and to make it possible for
citizens to have access to wholesome foods atmebs®prices, produced whenever
possible in their own country or territory.

It is a simple question of food sovereignty! TlEsnhere we will find true coherence—
something that the WTO has lost sight of and masbgck on track.

LTCN 2009-10-01

Joint plan for dairy a necessity

On September 17, Quebec dairy producers presengadachievements over the past
five years to theRégie des marchés agricoles et alimentaires du @uERMAAQ),
during hearings on the assessment of their joiauh pbr the period 2004-2008. Neither
Agropur nor theConseil des industriels laitiers du Quél&iLQ) contested the validity
of the joint plan and they even applauded the nreastaken by thé-édération des
producteurs de lait du Queb€EPLQ) in improving the quality of milk, in redung the
cost of production and in defending supply managen@early, the tone was no longer
one of the rehashed quarrels heard in former times.



After 30 years of existence of the joint plan,sitnot the time to start creating grandiose
systems, such as marketing agencies or new magkatith transportation agreements, the
federation stated in its written submission. On dkiger hand, the relevance of the joint
plan is still just as apparent, especially in lighthe consolidation that continues to take
place in the dairy processing sector. “Without ective marketing and supply
management, dairy producers would have to negatidieidually with the giants of the
dairy processing industry, with the same resulis e are presently observing in Europe
and in the United States,” the memo concluded.

The federation then presented a summary of theracit has taken as administrator of
the joint plan, with an objective of serving théeirest of dairy producers and fostering an
efficient and well-organized marketing system. Amathers, these included the creation
of Valacta the ceiling on quota prices, support for new npitkduction start-up projects,
increases in the price of milk at the farm levieg tipward swing in the number of dairies
and in organic milk production, as well as limiteits on the importation of milk protein
concentrates, the harmonization of quota policies standards for the composition of
cheeses and yogurt.

Concerns

Among their concerns, dairy processors cited th& trade deficits in both Quebec and
Canada, as well as the increasing gap between w@adddomestic dairy prices, which
puts the whole sector at risk—especially within domtext of globalization of markets.
They also raised questions about the fairness wiespublicity campaigns concerning
products from specific companies (trademarks), pfid by the federation using
producers’ contributions.

The CILQ also noted that the $36.6 million spenttbe publicity and promotion of
processed dairy products in 2008 is included incibst of production and is eventually
passed on to consumers.

Agropur, which processes almost 50 per cent of @cisbmilk, called for more
transparency regarding private contracts for chaieaiilk and ice cream. In view of the
increasing number of small dairies in Quebec, Agrogiso noted that “the federation
should devote all of its energy in preserving titelity and leadership of the mainstream
processors who, year in and year out, provide thie dif dairy producers’ income.”

Agropur further maintained that it is because o ttynamism of the Quebec dairy
processors, not the supply regulations containgdermarketing agreements, that has led
to the development of Quebec’s yogurt and cheederselt also called on the federation
to increase its efforts so that the norms on yothat came into effect 14 months ago in
Quebec are extended to the rest of Canada, sin@beQucompanies are finding
themselves in a non-competitive position.

The CILQ emphasized the complexity of the negairatprocess, which involves three
players (the federation, Agropur and the CILQ) avidch has led to delays in several
expansion projects. It also brought Régie’sattention to the fundamental requirements



of wide product distribution, oftentimes impossilbée the small dairies to meet. Finally,
it questioned to what extent the joint plan wagoesible for the fact that yogurt and
numerous specialty cheeses are considered as detagects and out of reach to an
important segment of the population.

Jean-Charles Gagné
LTCN 2009-10-01

128 million advance authorized for the
pork sector

The Quebec government has given the green lighaitBinanciere agricole du Québec
(FADQ) to send out advance payments regarding tisenme stabilization insurance
program (ASRA), worth $128 million to the provinsel,395 insured pork producers.

Minister of Agriculture Claude Béchard announceel dluthorization of a loan scheme of
$233 million that will permitLa Financiéreto acquire the necessary liquidity to mail out
the current advance of $128 million. This will lgithe amount received in 2009 to $330
million, or 60 per cent of the total expected congagion for the year.

At present, the global total compensation for 2308stimated at $550 million. However,
this amount could be slightly less if the price purk rises or if the price of grain
continues to drop.

“The government is aware of the particularly dificsituation that enterprises in the
pork sector are presently facing and also, thdoref to improve their competitive
position. Thus, through this advance payment of @128 million, the Government of
Quebec, while remaining within its financial abég, is doing all it can to support and
accompany all of the producers affected by theeturuncertain economic situation,”
declared Minister Béchard.

A per-kilogram advance

As of the last ASRA instalment in 2009 for the pa#ctor, compensation has been
calculated as a function of kilograms producedeathan the number of animals.

“This allows us to monitor the industry more clgsahd to support the supplementary
kilograms produced,” explained Alain Pouliot, viseesident of the FADQ.

Thus, the cost of production for 2009 will be cédted using enterprises operating
farrow-to-finish operations, where 60 per centloé total cost will be attributed to the
growing/finishing portion and 40 per cent to theoguction of piglets or maternity
portion. According to the most recent cost-of-prctchn survey done in 2007, the



average hog weighed 92.14 kilos and cost $182. ddssis then divided by the weight to
give $/kilogram.

In this manner, the cost of producing pork (whdre average weight will be increased
from 92 to 97 kilos according to the most recenteament) will be covered, as the
number of kilos increases. For 2009, the FADQ fastx that the average weight of hogs
will be over 93 kg.

“True, there will be additional costs in producihgavier hogs, but there will also be
more revenue,” stated Pouliot, recalling that ir020the survey showed that, as the
average weight increased from 85 to 92 kg, there avaextra cost of $3. On the other
hand, the FADQ estimated an additional income of$8ociated with this extra weight
gain.

However, it should be noted that this calculatiath ot take into account the pathetic
price of less than $100 per 100 kg that persigtedughout much of the summer. Of
course, extra kilograms produced at almost halfpitiee are less profitable. But in spite
of this difficult market situation, Pouliot stilpgaks of “economy of scale,” in producing
heavier hogs. He concluded that ASRA, based onktligrams produced, will be
advantageous to producers.

Thierry Lariviere
LTCN 2009-10-01

“The private forest has been sidelined,”
says RESAM president

The Regroupement des societés d’aménagement foréRiie8AM) claims that Bill 57,
pertaining to the use of the province’s forest |adidregards the contribution made by
the private forest. RESAM'’s new president, Rénaddrier, feels that the auction selling
process and the woodlot improvement contracts farsolid foundation for the new
forestry regime. In addition, RESAM continues topgort the strengthening of the
“residuality principle” and is also calling for dadfication on the role of the private
forest.

“The private forest has been sidelined,” declaredrnir. “We are extremely
disappointed to see that the potential of the peivfarest is not recognized,” he said
during parliamentary committee hearings last wédthough somewhat reassured by the
creation of a private forest committee, the RESAMspmlent is calling on Quebec to
revise all the rules regarding the private forefblke next spring.

RESAM'’s director-general, Marc Beaudoin, maintainddt the sale of wood by
auctions, by way of abureau de mise en marche du Bdawood marketing bureau),



should make provisions for some “off-periods”, whiwould provide opportunities to
sell wood from the private forest.

“There are certain periods when demand for woastrisnger,” he stated. “During these
periods of “scarcity” of wood from the public fotebuyers could be encouraged to get
their supply from private forest sources.”

Minister Normandeau seemed skeptical regardingdtige and asked him on what he
based his premise. Beaudoin then called for pitojegts in order to prove this could
work, while stating that auctions had already bbeld in the Outaouais region. The
access to guaranteed volumes from the public falestld be authorized only after a
sufficient volume has been purchased from the peif@est.

“Wood from the private forest has many advantages$ se believe we can make the
system work,” he declared. “We should be able ® these tools, while respecting the
Act for the marketing of agricultural and forestpyoducts We would like to use the
auction system, which will be developed for the lpuforest, to our advantage. It is of
interest to us, because we believe that for thedwbat does not go through the central
sales agency, when compared to wood from the pédniést, we will see a difference—
there will be an advantage.”

With regard to the roles of the various privateskirstakeholders, RESAM contends that
it should have exclusive rights to perform the &brg improvement work. Beaudoin
recalled that in 1995, all of the sector’s partnieasl called for the withdrawal of the
“syndicats” and ‘offices de 'aménagement forestier.”

“Now, the problem has caught up to us,” he asseftbdrefore, he is calling on Quebec
to limit the scope of thésyndicats et offices de producteursd do only marketing,
leaving woodlot improvement and group wood produrcto the agencies.

“What we would like is to be able to group togethibe wood volumes that are
transferred to us by thsyndicats’ he explained. “As for the marketing, there is no
guestion—we do not want any part of that.”

Pierre-Yvon Bégin
LTCN 2009-10-01



